
The best expertise in
the marketplace...

...translates into the best 
expertise in the courtroom.

Hilco delivers over 2,500 valuations annually, covering going concern businesses, tangible and intangible assets, and 
intellectual property for leading financial institutions and private equity groups who lend and invest billions of dollars 
each year based on our perspective. Our valuations are reinforced through Hilco's asset monetization capabilities.
Where other companies use assumptions developing their values, Hilco uses real-time, hard market data, 
accumulated through our global asset acquisition and disposition platform.  

Because our valuations are supported by both assumptions and real market data, judges feel comfortable relying 
on our opinions when making critical decisions in difficult litigation matters.

Hilco provides detailed expert reports, reviews and critiques opposing expert reports, consults with legal counsel 
and other experts regarding deposition and trial preparation and gives expert witness testimony. Our valuation 
dispute services are primarily, but not exclusively, used for:

Valuation Dispute Litigation Support:

BANKRUPTCY
(Reorganization and Liquidation)

FAIRNESS OPINIONS

MERGERS & ACQUISITIONS

DIVORCE

CRAM-DOWN SITUATIONS

SHAREHOLDER DISPUTES

SOLVENCY OPINIONS

TAX DISPUTES

UCC SALES

OTHER COMMERCIAL DISPUTES
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SITUATION:
Following the bankruptcy filing of an international manufacturing company, the majority of its senior lenders 
contemplated challenging a section 363 stalking horse going-concern bid. They believed a liquidation would 
offer a higher recovery than the approximately $31 million going-concern bid.

With the auction less than two weeks away, the lender needed to confirm its position and establish its own liquidation 
value. Hilco was engaged to conduct a liquidation appraisal and prepare for possible court testimony. 

Hilco promptly formed a team of valuation experts, who were familiar with the types of assets involved, and set out to 
value the machinery and equipment, inventory, real estate and accounts receivable of five U.S. plants. Additionally, 
Hilco provided a going-concern value for two operating subsidiaries in the European Union and South America.  

RESULT:
Hilco delivered its reports to the lender, its legal counsel and the stalking horse bidder in advance of the auction.
The liquidation appraisal value was, indeed, substantially higher than the stalking horse bid. As Hilco experts readied 
themselves to testify in court, the going-concern bidder withdrew its own liquidation analysis supporting its stalking 
horse bid. The auction then proceeded with the going-concern bidder, a late entrant and the lender, who organized 
the opposition. Ten hours later, the auction ended with a going-concern buyer bid exceeding $90 million, a better 
than 50% increase over the stalking horse amount. The senior lender was satisfied with the recovery, and both the 
lender and its legal counsel were extremely pleased with the quality of work and overall performance of Hilco 
under very tight time constraints.

SITUATION:
A company in bankruptcy petitioned the court to allow it to provide its 3rd party manufacturer a priming position 
by providing them $5 million of inventory in return for a reduction of a pre-petition payable. The Senior Secured 
Lender was concerned that their collateral in the loan was already earmarked to pay down the current facility.

RESULT:
In the span of one week, Hilco valued over $30 million of inventory, $30 million of accounts receivable and 
intellectual property, and sent experts to testify in court by the end of the week. Hilco’s credibility was further 
supported by having recently liquidated three companies in the industry and having appraised one of the 
company’s largest competitors.
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